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Johannesburg-based REGIVE Cap-
ital, headed by Given Phaladi, is 
building a strong financial services 
business, offering discretionary in-

vestment management and advisory ser-
vices to institutional investors, with a pri-
mary focus on absolute returns, structured 
products and private market solutions. 

An authorised financial services pro-
vider, REGIVE uses both multi-manager 
and single-manager tools to create val-
ue for its institutional clients, who are 
mostly South African pension funds. It 
currently has three offerings, with assets 
under management of R�00 million.  

REGIVE’s liquid alternatives mandate, 
a multi-strategy portfolio which allo-
cates to underlying hedge funds, is man-
aged on behalf of one client. /aunched 
in 2020, it has grown to just over R200 
million to date.

Its R�0 million equity-focused man-
date went live on August 1, combining 
long�short and market-neutral hedge 
funds. The team is also running model 
portfolios allocating to fixed income 
strategies and managers.

Its private market offering, the Gu-
gulethu fund, reached first close at R200 

million last year, with �0� of capital 
already deployed. The team contin-

ues to raise capital in the space.
It also offers protected equity 

mandates and structured prod-
ucts as a standalone service, cur-
rently at around R180 million.

Phaladi created REGIVE 
with the aim of doings things 
differently, using alternatives 
to create differentiated sources 
of revenue while at the same 
time looking to give back as 
a business.

Raised in rural /impopo, 
he finished high school at 
1� and went on to gain an 
MSc in Physics, Astrophys-
ics and Space Science from 
the University of Cape 
Town before moving into 
the markets. He now has 
18 years of investment 
management experience, 
starting out as a quant 
analyst at RisCura and 
Sanlam Investments. 
He joined 2�Four In-
vestment Management 
as CIO in 2009, before 
moving to Mvunonala 

Investment Consultants 

and Selekane Asset Consultants. He set 
up on his own in 2011, initially consult-
ing as Phaladi Alternative Investments. 

With its Category I and II �with sub-
category 2.2) licences in place, REGIVE 
opened its doors in mid-2020, and was 
soon awarded its first advisory mandate 
֝ R1�0 million on behalf of a mining re-
habilitation fund.

“I have always lived and breathed the 
alternatives space. From the start we 
wanted to do things differently,” says 
Phaladi. “We have created a business and 
solutions that address the socio-econom-
ic issues our clients face without com-
promising on the profits necessary to pay 
the benefits their members require. Our 
vision is to mobilise long-term capital to 
finance Africa’s development.”

“We want to be a leading investment 
platform for our clients’ long-term capi-
tal, using modern financial tools and hu-
man resources to solve some of the press-
ing challenges they face today and in the 
future. We want to invest in industries 
and companies that create sustainable 
jobs and bring meaningful transforma-
tion through partnerships.”

REGIVE’s team of four has been to-
gether for over three years and includes 
Martin Radingoana  as quantitative ana-
lyst, Ginah Makgoba as manager research 
analyst and Wesley Ndhlovu as business 
development analyst.

Its three non-executive directors are 
Bongiwe Beja-1tsiko, Semakana Mai-
lula and .eobakile Sedupane.

Beja-1tsiko is currently the regional 
programme manager for Africa for  
beVisioneers� The Mercedes-Benz  
Fellowship, which identifies promising 
young innovators from around the 
world. Mailula is the divisional sales 
manager at Heineken South Africa� 
and Sedupane is managing director at 
.gatelopele Amalgamated.

“Besides building a bright, young team 
of analysts, we have also been very inten-
tional about bringing emerging execu-
tives on board. We are trying to avoid 
sitting with the same big names that we 
see at other firms. We want to do well in 
our own right,” says Phaladi. 

REGIVE leads with innovative  
strategies and empowerment focus
Given Phaladi’s Johannesburg-based firm blends alternatives, structured 
products, and private markets to deliver value for institutional investors

Given Phaladi
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building the business

“Our non-execs bring critical skills 
and succession planning into the busi-
ness. .eobakile and I share a similar 
background, he has done a lot of private 
equity work in the renewable energy 
space, including management consulting 
at Accenture. I know Bongiwe from her 
days at Sanlam and Perpetua. Semakana 
has a background in financial services. 
We have a diverse team that is focused 
on the future.”

REGIVE’s multi-strategy hedge fund 
portfolio is approaching the three-year 
mark, having added around 18� annu-
alised to the end of September.

It plans to get its Category IIA licence 
and launch its hedge fund portfolios as 
pooled CIS unit trusts, extending beyond 
segregated mandates and allowing the 
business to achieve scale.

“There are benefits for investors in 
segregated mandates, including fees, but 
scale will bring cost efficiencies. With a 
stable team in place, we hope to be a siz-
able player in the next year or two.”

The Gugulethu fund is a hybrid struc-
ture, with the mandate to invest in both 
private equity and private debt in its 10-
year lifespan, guided by U1 SDGs. The 
fund has deployed R100 million via a 
strategic loan facility to a copper plant, 

and will participate in its profit for the 
next 20 years. It is about to deploy capi-
tal in an impact deal that will have di-
rect impact on retirement fund members, 
which is aligned to its mission of doing 
good while doing well. 

The liquid alternatives fund allocates 
to five top-tier underlying managers in 
the equity hedge fund space and includes 
an income component.

“We believe in active management 

and the expanded hedge fund tool kit. 
We run a high-conviction portfolio, not 
a traditional fund of hedge funds, and we 
have invested in systems for quick ana-
lytics,” he says. 

“I have long said that the fund of 
funds model needs to look different and 
be more dynamic. We don’t want to be 
overly diversified and we have the dis-
cretion to implement our views in the 
portfolios. We act with conviction in our 
strategy allocation but first and foremost 
we want to be good allocators.”

“Our business is built on having mean-
ingful conversations with the managers 
we invest in, boutique to boutique. We 
want to play a role in solving the fun-
damental problems our continent faces, 
including transformation and job crea-
tion.”

Phaladi notes that REGIVE is commit-
ted to building a culture of empower-
ment, which includes supporting young 
talent and setting aside shares in a staff 
trust. 

“As a business we have been very 
fortunate. We want to pay that back in 
terms of returns for our clients, and in 
building future talent. I know from my 
own experience that you need people to 
believe in you and support you.”

“We want to be a 
leading investment 
platform for our clients’ 
long-term capital, using 
modern financial tools 
and human resources 
to solve some of the 
pressing challenges they 
face today and in the 
future.”
Given Phaladi

  

  

Need advice in building a bespoke hedge fund portfolio?  
Seeking to source service providers in the hedge fund industry?
Get your copy of the annual HedgeNews Africa Hedge Fund & Alternative Manager Directory.
The directory is a leading source of information on high-quality funds across a range of strategies,  
as well as funds of funds, consultants and service providers.

/ooking to identify  
top talent in African  
investment markets"

 WWW.HEDGENEWSAFRICA.COMHedge Fund &  Alternative Manager DIRECTORYA handbook of leading players in Africa’s 

alternative asset management industry
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Multi-strategy

THE BLUE QUADRANT CAPITAL GROWTH 
PRESCIENT RI FUND

Company

Blue Quadrant Capital Management (Pty) Ltd 
South Wing, 5th Floor, Mariendahl House  
Newlands on Main, 178 Main Road,  
Claremont, 7708  
Fund manager: Leandro Gastaldi  
Business administration: Susan Byrne  
Phone: +27 087 700 3517
Email:             info@blueqcm.com
Website: www.blueqcm.com           

Investment terms

Fund: Blue Quadrant Capital Growth Prescient RI Fund
Hurdle rate:  *onsumer 7rice 0nÅation �*70� � ��
Fund open:  Yes
Minimum investment:  R250,000
Management fee:  1.3%
Performance fee:  15%
Subscription:  Monthly
Lockup:       No
Redemption: One month
Retail or qualified product:  RIF 

Investment strategy

Our core investment philosophy can be described 
as ̧ macrovalue¹, which combines a traditional value 
approach to allocating capital with macroeconomic 
or industry thematic analysis. This approach 
allows us to identify companies that are not only 
undervalued relative to their estimated intrinsic 
value but also stand to benefit from an e_pected 
favourable shift in macroeconomic or industry 
fundamentals. This analysis helps us isolate 
companies with profit margins below our estimate 
of their long-run potential and that are about to 
enter a cyclical period of superior earnings growth 
relative to the broader market. This approach 
typically helps realise value from our investments 
sooner than may be the case with a standard 
¸bottom-up¹ value approach, therefore improving 
our capital allocation over time. These long trades 
are supplemented with CTA-like positions as 
well as an equity short book and select event-
driven opportunities that combine to generate a 
return profile uncorrelated with traditional eXuity 
benchmarks or long-only equity funds.

Investment team
Leandro Gastaldi is the fund portfolio manager, a 
position held since fund inception. He has a BCom 
Honours degree from UCT as well as being a CFA 
charterholder. Pierre Desmidt acts as portfolio advisor
to the fund and works closely with Leandro on idea 
generation and research. 1�rgen M�ller �Xuantivation� 
contributes in a risk management capacity. He holds 
an MCom degree in Statistics and is a Chartered 
Statistician as well as CFA charterholder. Matthew 
Robarts is responsible for fundamental research and 
analysis used by Blue Quadrant’s portfolio managers. 
/e has substantial e_perience in the financial services 
sector having worked as an auditor for EY. He gained 
valuable exposure to the banking sector, as well as 
regulatory compliance in the industry.

Service providers

Prime brokers: Peregrine & Investec Securities     
Administrator:  Prescient Fund Services   
Auditor: PwC           
Legal advisor: Edward Nathan Sonnenbergs 
Manco: Prescient Fund Services 

Strategy

Strategy:  Single manager, multi-strategy
AUM:  R250 million
Currency:           ZAR
Domicile:           South Africa
Listing exchange:   None
Inception date:          1 May 2011
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THE ALL WEATHER RETAIL HEDGE FUNDS  
The All Weather H4 Performance Retail Hedge 
Fund is a long/short equity hedge fund with a nine-
year track record, which aims to deliver equity-like 
returns at below equity levels of risk. The fund 
targets absolute risk-adjusted returns over the 
medium term regardless of market performance.  
Positive returns should bear a low correlation to the 
market and with lower volatility than long only.
The All Weather H4 Market Neutral Retail Hedge 
Fund is a long/short equity market-neutral hedge 
fund which has the objective of long-term capital 
appreciation by targeting an absolute return 
more than cash and seeks to exploit investment 
opportunities uniXue to some specific group of 
stocks while maintaining a neutral exposure to 
broad groups of stocks.

Investment strategy

All Weather is a bottom-up fundamental investment 
house, with limited focus on sector and regional 
exposure. We prefer to exercise our best ideas and 
express our views through individual stock picks. 
Where sectors are concerned, we prefer to play 
any sector trends through best-in-class shares 
where we look for quality, cash-generative, high 
stable return companies with good management.

Investment team

The investment team is headed up by Shane Watkins 
�*06�, Sanelisiwe ;ofile �deputy *06� and 7atsy +avid 
(head of research), supported by seven equity analysts 
and four GEMs analysts and one fi_ed interest analyst.
The All Weather Capital culture is based on hard work 
and persistence. We emphasise that the success 
of our strategies rests on the ability of the team 
to work cohesively and cooperatively. We do not 
celebrate individual stars more than individuals who 
are dedicated to their roles. We believe that diligence, 
perseverance, and execution without emotion 
distinguish us from our competition.

Service providers

Prime broker: Peresec      
Administrator:  Apex-Maitland    
Manco: H4   
Auditor: Deloitte
Legal advisor: Edward Nathan Sonnenbergs

Strategy

Investment terms

Company 

All Weather Capital (Pty) Ltd 
9th Floor Katherine Towers, 1 Park Lane, 
Wierda Valley, Sandton, 2196
Fund manager and CIO:       Shane Watkins
Marketing: Mandi 5gXoza 
 1ade /oureld
Phone:  +27 11 722 7382;  +27 82 498 2090;   
 +27 83 337 9808
Email:               Mandi@allweather.co.za and  
 1ade'allweather.co.za
Website:            www.allweather.co.za

Fund: 
All Weather H4 
Performance 
Fund

All Weather 
H4 Market 
Neutral Fund

Retail or  
qualified: 

Retail Hedge 
Fund

Retail Hedge 
Fund

Hurdle rate:      STeFI STeFI

High water mark:   Yes Yes

Fund open:         Yes Yes

Min investment:    R25,000 R25,000

Management fee:    1% 1%

Performance fee:   20% 20%

Subscription:      Daily Daily

Lockup:            No No

Redemption:        Daily Daily

Fund: 
All Weather H4 
Performance 
Fund

All Weather H4 
Market Neutral 
Fund

Strategy:         Long/short equity Market Neutral

AUM:               R1.09 billion R1.318 billion

Currency:          ZAR ZAR

Domicile:          South Africa South Africa

Inception date:         1 May 2014 1 Sept. 2017

Long/short equity
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Market neutral

THE MEAGO REAL ESTATE PRESCIENT RI HEDGE FUND

Company

Meago (Pty) Ltd 
6_ford *orner, Rosebank, 1ohannesburg, �� �
Fund managers: Anas Madhi and  
 Zwelakhe Mngomezulu
COO: Tsana Ramatswi 
Email: info@meago.co.za  
Phone: +11 646 2944
Website: www.meago.co.za  

Investment strategy

Our investment philosophy integrates both 
bottom-up and top-down analysis, forming the 
foundation of our strategy. This approach allows 
us to effectively engage in pair trading between 
different counters, thereby isolating market 
risk and focusing on alpha generation through 
company-specific opportunities. >e adhere to 
an internal net exposure guideline, ensuring that 
each position we take is balanced by a counter 
position to consistently limit market risk. By 
identifying the intrinsic value of companies and 
comparing associated catalysts, we are able to 
capitalise on idiosyncratic opportunities and drive 
performance. We utilise quantitative methods 
to optimise downside deviation by appropriately 
sizing positions relative to their beta exposures. 
;his ensures that we effectively manage risk while 
maintaining a high-conviction portfolio.

Investment team

Anas Madhi has been a fund manager since 
2007, overseeing the local long-only strategy, and 
since 2019, managing the hedge fund. A former 
medical doctor turned corporate financier and fund 
manager, Anas holds an MBBCH and an MBA (cum 
laude). He is joined by Zwelakhe Mngomezulu, who 
has been a co-fund manager on the hedge fund 
since 2021. Zwelakhe, with a Masters in Financial 
Economics, brings strong quantitative expertise to 
the management of the fund. . 

Service providers

Prime broker:  Standard Bank Prime Services     

Administrator:  Prescient Fund Services   

Manco:  Prescient Fund Services
Auditor:  BDO South Africa Incorporated
Legal advisor: M- 1assat +lamini and Associates

Strategy

Strategy: Market neutral
AUM: R526.5 million
Currency: ZAR
Domicile: South Africa
Inception date:  1 September 2019

Investment terms

Fund: Meago Real Estate Prescient Ri Hedge Fund
Retail or qualified product:  Retail
Hurdle rate:  ;hree-month 1ibar
High water mark: Yes
Fund open:           Yes
Minimum investment:      R1 million
Management fee:      1.5%
Performance fee:     15%
Subscription:       Monthly
Redemption:     One month
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Long/short equity

;Oe =iZiV .VldeU /iUd -9 80 /edNe -uUd
The Visio Golden Hind FR QI Hedge Fund is a variable 
net absoluteώreturn focused eXuity long/short hedge fund, 
targeting a low correlated source of returns to equity 
markets. ;he fund invests in 1SEώlisted stocks, as well as 
offshore listed eXuities. 0nvestment decisions are based on 
indepth research of company and sector fundamentals. 
The strategy has limited derivative positions and net equity 
exposure of 50% -80%. The fund has annualised 17.6% 
versus the ALSI’s 14.3% since inception in 2003.

Company

Visio Fund Management (Pty) Ltd 
 � Rivonia Road, Sandton, 1ohannesburg �� �
Fund manager:  Visio Capital Management 
 (Pty) Ltd
CEO:  Patrice Moyal 
Marketing:  Craig French and Vulani Mampane 
Phone:  +27 11 245 8900
Email:  info@visiofund.co.za
Website:  www.visiofund.co.za

Investment strategy

6ur investment process is firmly rooted in fundamental 
analysis. 6ur valueώdriven approach is predominantly bottomώ
up and sectorώ or themeώspecific. >e spend a considerable 
amount of time ‘on the road’ towards achieving our 
targeted end result. Our research is not limited to only listed 
companies. We continuously expand our knowledge and 
contact base with many unlisted companies, who are either 
trading partners or competitors with our listed counterparts.
Strategies employed:
• Individual long and individual short positions
• Particular sector exposures
• Event-driven positions – takeovers, mergers and LBOs
• Arbitrage – long term (correlated and uncorrelated)
• Listed debt instruments

Investment team
The fund is managed by founder and CIO Patrice Moyal, 
Head of Hedge Funds Ofri Kahlon together with the 
investment team. Patrice is a chartered accountant with 
27 years’ investment experience and is complemented by 
the team, which has a combined 260+ years’ experience. 
The investment team of 15 has a diverse skills base 
and cultural backgrounds. ;he team has Xualifications 
in accounting, corporate finance, eXuity research and 
private equity and includes chartered accountants, 
mathematicians, chemical engineers and CFAs. These 
varying backgrounds complement each other and help 
avoid myopic vision when analysing companies.

Strategy

Strategy AUM:  R1.4 billion
AUM:  R204 million
Currency:  South African ZAR
Domicile:  South Africa 
Inception date:  November 2003

Investment terms

Fund:  Visio Golden Hind FR QI Hedge Fund
Retail or qualified product:  8ualified 

Hurdle rate:  RODI
Fund open:  November 2003
Minimum investment:  R1,000,000
Management fee:  Annual management fees 
 1% lead series
Performance fee:  20% of outperformance, 
 uncapped
Subscription:  Monthly
Redemption:  oneώmonth notice 
 period applies, from the first  
 business day of the month

Service providers

Prime broker:  Peresec
Administrator:  Apex Fund Services SA (Pty) Ltd 

Manco:  FundRock Management Company (RF) 
 (Pty) Ltd
Auditor:  KPMG
Legal advisors:  ENS and Webber Wentzel

VISIO FUND MANAGEMENT
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 E:  info@gaelgroup.com 

GAEL FUND SERVICES
GAEL Fund Services (GAEL) is an independent administrator providing a range of specialist outsourced 
administration and ancillary services. The experienced team is client-centric and focused on responsive 
service delivery to clients.
GAEL offers independent administration solutions to a range of fund strategies, including but not limited to 
hedge funds, structured finance funds, loan funds, private eXuity, Section ��1 funds, eXuity and fi_ed income 
funds. GAEL uses the end-to-end portfolio administration system, PFS-Paxus (Paxus), that can perform 
complex valuations, performance fee calculations and issue investor information. 
GAEL Amandla is a level � )-))EE company and is a registered financial services provider. Amandla offers 
bespoke intermediary services and/or fund administration to investment managers.
GAEL Fund Services Malta Limited (GAEL Malta) is established under the laws of Malta and is recognised 
to act as fund administrator by the Malta Financial Services Authority in terms of Article 9A of the Investment 
Services Act �*hapter 3�� of the Laws of Malta�. GAEL Malta provides an offshore administration solution to 
funds domiciled in Malta, Cayman, BVI and Mauritius and provides bespoke administration solutions to funds 
domiciled in Guernsey. 
GAEL Group holds an ISAE 3402 Type I report. The Group maintains a partnership relationship with clients to 
develop client-specific solutions focused on the success and strategy of the client base.

GAEL FUND SERVICES (PTY) LTD
West Block, Centennial Place
Century City, South Africa
7441

GAEL AMANDLA (PTY) LTD
West Block, Centennial Place
Century City, South Africa
7441

Contact details
Tony Christien
T: +27 83 288 5657
E: tony.christien@gaelgroup.com

Liza Fourie
T: +27 83 275 9379
E: liza.fourie@gaelgroup.com 

GAEL FUND SERVICES MALTA LIMITED
2, Sir Augustus Bartolo Street
Ta’Xbiex
XBX 1091, Malta

Annemarie Borg
T: +356 992 37636
E: annemarie.borg@gaelgroup.com 
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CORPORATE AND INVESTMENT BANKING

Prime Services
6ur 7rime Services unit offers access to a full suite 
of products across multiple asset classes and global 
markets to South African and international clients, 
leveraging market-leading technology and platforms.
6ur comprehensive offering focuses on meeting 
our clients’ evolving needs through best-in-class 
e_ecution, financing and clearing solutions via a 
holistic capital-markets approach.

PRIME SERVICES DIFFERENTIATORS
Asset protection
• Strong and stable credit rating
• Common equity Tier 1 capital-adequacy ratio of 14.8% 

(fully loaded Basel III)
Strong balance sheet
• Stable source of funding – access to Absa Group 

balance sheet
Collateral and risk management
• Multi asset class risk-management approach under 

Global Netting Agreement
• Portfolio-based collateral calculation
� Stable and diversified lending pool
� +eep availability ¶ access to significant inventory from 

onshore and offshore lenders
• Access to exclusive inventory supply
4aYRe[�leadiUN e_eJu[iVU Wla[MVYT� [eJOUVlVNieZ 
and services
• Award-winning algorithmic product suite
• Partitioned execution team for market anonymity
• Specialist sales and trading coverage for risk-based 

pricing
Capital markets access
• Multi asset class coverage
• Primary and secondary market focus
+iɈeYeU[ia[ed JVU[eU[
• Local sector specialists
• Access to global macro and equity content
6ɈZOVYe 7YiTe :eY]iJeZ Wla[MVYT aJJeZZ
• Access to international best-of-breed multi-asset class 

prime services franchise for offshore fund solutions

PRODUCT OFFERING
Equities
• Research sales/sales trading coverage
• Risk pricing facility
• Access to liquidity – leading broker in terms of value 
Fixed Income
� Sovereign and 6;* fi_ed income product intermediation
• Non-cash collateral solutions
• Sovereign & corporate bond repo facility
Synthetics
• Synthetic equity access to global markets
• Single name and index access via swap or CFD
• Customised equity swaps
• Long and short Africa equity access solutions via  

total-return swap
Securities lending
• Exclusive availability in excess of R30 billion
� +iversified, stable supply ¶ onshore and offshore desks 

sourcing South African inventory
• Sourcing of new pools of inventory by Structured Capital 

Markets team
• Focus on small- to mid-cap as well as hot stocks
Listed derivatives
• Global markets derivatives access
� Leading clearing member on the 1SE
� E_ecution and clearing services in all 1SE *lear products
� Margin financing solutions available
Execution
� Specialised sales and trading coverage for access to Åow, 

market colour and provision of liquidity
• Platform-agnostic approach to direct market access 

trading
• Extensive algorithmic suite available
• Low latency colocation solutions
(J[i]el` 4aUaNed *eY[ifiJa[eZ �(4*Z�
� Absa issued instrument listed on an e_change �1SE for AAR 

exposure or a European exchange for USD exposure)

• Provides exposure to reference portfolio of instruments 
(shares, bonds, cash etc.)

• Actively managed by an independent third-party manager in 
accordance to the predetermined mandate

� Eѝcient entry to a managed portfolio
Fund Linked Solutions
• Absa issued note
• Referencing a portfolio of unit trusts (CIS funds) –  standard 

funds
• Portfolios can be risk managed using volatility control, term-

based guarantees or trailing stop-losses
• Leverage can be applied to portfolios if required
• Notes available via LISPs

AB6A

For further information contact:
Chris Edwards  3rd Floor Bridge Park East Bridge Way, Century City, Cape Town 7441, South Africa
E: chris.edwards@absa.africa    T: + 27 11 895 5189    W: cib.absa.africa

Logon to our digital bookshelf to access your copy, or email admin@hedgenewsafrica.com


